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conferences

Main topics of the conference:
• Highlighting and discussing the potential of investing in

the Real Estate sector in Ukraine
• Current market demand and ways of improving your

ability to find your loyal customer
• The process of investing and the process of obtaining

required financing 
• Moving towards Euro 2012: Ukrainian investment

forecast and planed reconstruction work in sectors of
economy

• Changes in legislative base: investment forecast 
• Cultural nuances in business tactics 

Also you can:
• RENEW old contacts
• MAKE new ones 
• DISCUSS the challenges facing you and your peers

International Conference

Real Estate Investment in Ukraine

The Ukrainian Real Estate market is a great investment, one that you are unlikely to regret: currently
experiencing high returns , this country is an enviable destination.

Media Partners:

Business Development Partners:

Silver Sponsor:

Realtors.com.ua



www.marcusevans-russia.com

Day 1

Thursday 26th June 2008

08:30 Registration and refreshments

09:00 Chairman’s remarks 

MARKET OVERVIEW

09:10 Ukrainian Real Estate: Where to Invest
• The coast: Crimea and Azov coasts potential. Developing property

rental market 
• The ski resorts: immaculate investments in Ukrainian ski resorts to take

place in the next couple of years

Alex Abramovich
Director
UAProperty

09:40 Insurance of Real Estate Investment 
• How urgent is the problem of investment insurance and how many

development companies already use such kind of service
• What factors can interfere with the growth of insurance on the

construction market
• Stages of the project when insurance is very important.  Risks, which are

inherent to each of stages
• Influence of risks on the profitability and final price for projects in Ukraine
• Specific features of the insurance of investment projects in Ukraine
• Influence of investment insurance on the transparency of real estate market

Milan Pajevic
President of the Board of Directors
SLAV-INVEST Group of Companies 

10:10 Considering Long – Term Investment in Ukrainian Real Estate
• Underlying banking and legal issues
• The need for transparent process and structure when engaging in Real

Estate business
• Appealing investment sectors
• The importance of regional diversification
• Technical abilities: construction quality and drive towards improvement
Paul Niland
Managing Director
NAI Pickard

10:40 Morning coffee

11:00 Case Study
How to Identify a Feasible Project and Increase its Profitability?
• Three investment strategies
• Major stages of consultants work
• Increasing profitability: highest and best use analysis, feasibility study,

ownership rights appraisal, DD procedures,project management
• Investment indicators of the project 

Olga Arkhangelskaya
Partner, Head of Real Estate Advisory Services Department 
Ernst and Young

11:30 Attracting Foreign Capital
• Understand the market segments within the country itself and choose the

ones that best fit the company’s philosophy
• Position in the global arena: trends and branding. Allocate your target

markets: make the product exclusive
• Stay ahead of the game: create a product not just a property;  speak the

investors’s language; avoid past mistakes

Ivaylo Lefterov
General Manager
TVL Group

12:00 Investment Funds as a Diversification Tool
• Funds market overview 
• Market segmentation approach that delivers the right result 
• Building the profitable portfolio 

Vadim Minchenko 
Director
CPC

12:30 Lunch

14:00 Urban Development Prospects of Ukrainian Cities. Where’s the
Best Potential for Successful Property Development Project
• Future of the city centers, dangers linked with traffic congestion Changes in

demand in future for inner-city properties and developments concentrated
around transport arteries

• Suburbanisation process and its perspectives in Ukraine. Would people be
ready to relocate from inner city areas and move to suburbs?

• Future of mass-transit and property developments linked to mass transit
hubs? Highest potential – housing, offices or retail?

Boris Popov
Investment Director
Terra Alliance

14:30 Real Estate Investment Strategies in Ukraine
• Evolution of real estate investment in Ukraine
• Proprietary investment and equity partnerships
• Investment funds in the Ukrainian real estate
• Investment strategy of DUPD

Volodymyr Tymochko
Partner
Dragon Asset Management 

15:00 Moving Towards Euro 2012: Ukrainian Investment Forecast and
Planed Reconstruction Work in Sectors of Economy  
• Tourism – as an integration into world society  
• In the spotlight: road infrastructure reconstruction 
• Restructuring communication networks, hospital services and

engineering systems  
• Safety and sport objects 

Tsyrul Pavlo
President
Public Control Committee over European Football Championship 2012

15:50 Afternoon tea

16:10 Peculiarities of Securing Ownership and Lease Rights to Real
Estate by Foreign Investors
• Which restrictions on acquisition of real estate objects by foreign investors

are stipulated under Ukrainian legislation?
• Which investment structures are the most efficient in the Ukrainian real

estate market?
• Which risks should be considered in course of investment activity?
• How real estate sale-purchase and lease agreements should be structured?
• What costs may occur with respect to sale-purchase and lease transactions?
• What public aspects should be considered when investing into Ukrainian

real estate? 

Olga Balytska
Chair of Real Estate Committee
European Business Association 

16:40 Ukrainian Real Estate Prices Forecast:
• Key factors influencing the demand & supply indicators
• The importance of order in providing and preparing the analysis for future

prices
• Reasonable horizon forecasting

Andriy Boyechko, CFA
Managing Partner
Capital Strategy

17:10 Chairman’s closing remarks
End of day one

Business Development Opportunities
A limited amount of exhibition space is also available at the conference.
Sponsorship opportunities covering lunch, evening receptions and advertising in
documentation packs are also available. For further details please contact:
Sasha Ivanovich, Sales Director
Tel: +44 (0) 203 002 3357, Fax: +44 (0) 203 002 3013
Email: Sasha@marcusevansuk.com

Silver Sponsor:

Dragon Ukrainian Properties & Development plc (DUPD) is a real estate
investment company, listed on AIM, focusing on the development of high-
quality commercial and residential properties in Ukraine. DUPD was founded by
Dragon Capital, Ukraine’s leading investment bank, in February 2007 to provide
shareholders with strong capital growth by taking on existing opportunities in
the Ukrainian real estate market. Launched onto AIM in June 2007 with $208
million placing, DUPD became the largest Ukrainian real estate IPO to date.
Since IPO DUPD has committed $199.5 million across seven investments and
raised additional $100 million via secondary placing in November 2007.

Booking Line
Tel: +44 (0) 20 3002 3357
Fax: +44 (0) 20 3002 3013

www.marcusevans-russia.com
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Day 2 

Friday 27th June 2008

08:30 Morning coffee 

09:00 Chairman’s opening remarks 

MARKET SEGMENTATION

09:10 Investing in Residential Property of Ukraine: the Potential
that Matters 
• Demand for quality construction 
• Owning vs. renting 
• Forecasting residential property market saturation

Sergey Korol
Head of Commercial Department
NEST

09:45 Panel Discussion
Strategic Segmentation of Ukrainian Real Estate Market and the
Potential of Finding your Investment Slot 
• Retail premises: regional boom, land availability, aggressive retail chains

expansion 
• Offices of type A and B: Shifting the demand from class C
• Opportunities to invest into medium class business centres

Participants:

Vadim Neposedov
General Director
Ukrainian Trade Guild

Clemens Lehr
Managing Director
GLD Invest Ukraine

Paul Niland
Managing Director
NAI Pickard

10:35 Regional Segmentation of Ukrainian Real Estate Market:
Differences in Demand
• The emphasis on evolving market
• Local competitors: what it takes to be a leader
• Market saturation trends 

Vadim Neposedov
General Director
Ukrainian Trade Guild

11:10 Morning coffee

11:30 Ukrainian Hospitality Market in 2012 Championship Regard: Growing
Interest from Overseas Buyers and Investors
• Overview of the existing market 
• Analysis of the current trends within the Real Estate of Ukraine  
• Market's outlook for the next five-year period   

Marina Usenko
Senior Vice-President 
Jones Lang LaSalle Hotels

12:05 Out-of-city Projects & Cottage Villages: Search for the Right Spot
• Transportation network
• Budget and time management 
• Trade and entertainment projects

Artem Novikov
Partner
Dialog-Classic

12:40 Case Study
Logistic Centers Developement
• Market evaluation and market saturation 
• Realisation practices: MLP experience 
• Perspectives for future development 

Vitaliy Kaschenco
General Director
MLP Ukraine 

13:15 Lunch 

14:30 Panel Discussion
Logistics & Warehousing
• Strategic point: geographical location – connecting Western &

Central Europe
• Improving storing solutions: warehousing projects 
• Cutting transportation costs 

Participants: 

Maria Grigorak
President
Ukrainian Logistics Association

Clemens Lehr
Managing Director
GLD Invest Ukraine

15:20 Case Study
Consulting in The Real Estate Market: Seller and Buyer 
• Kinds of the consulting services in the Real Estate market

– Marketing research at a stage of the concept formation
– Brokerage of the commercial real estate object
– Business planning
– Building construction

• Choice criteria of the of the adviser
– Experience of the realized projects
– The list of services
– Cost
– Approach flexibility

• Adaptation of the company services to the market needs  
Ilya Ayframovich
Head of Business Development 
ROSS Group

16:00 Chairman’s closing remarks 
End of conference 

Business Development Partners:

Bedell Cristin is a leading Channel Islands based law firm and part of the
Bedell Group, a growing force in international fiduciary services. With offices in
Jersey, Guernsey, London, Dublin and Geneva and 65 years’ experience, it
provides a broad range of offshore expertise to a blue chip client base globally.
The Investment Funds and Private Equity group has considerable experience of
advising fund managers and promoters focusing on property funds, private
equity funds and hedge funds in emerging markets with a particular emphasis
on Russia and Ukraine.

Ernst & Young is a global leader in assurance, tax, transaction and advisory
services. Worldwide, our 130,000 people are united by our shared values and an
unwavering commitment to quality. We make a difference by helping our people,
our clients and our wider communities achieve potential. 
For more information, please visit www.ey.com.

Standard Bank Offshore Group Limited is part of Standard Bank Group
Limited, Africa's premier banking and financial services institution.  Standard
Bank Group Limited was established in 1862 and is based in Johannesburg
South Africa and is the holding company of the group's worldwide operations.
As at 31 December 2006 Standard Bank Group had total assets of over
US$108 billion and employs over 42,000 staff worldwide. Standard Bank
provides full fund administration services for a range of open and closed
ended fund entities for both retail and institutional clients. Standard Bank
currently has assets under administration in excess of US$12 billion.

Booking Line
Tel: +44 (0) 20 3002 3357
Fax: +44 (0) 20 3002 3013

www.marcusevans-russia.com
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PLEASE COMPLETE THIS FORM IMMEDIATELY AND FAX BACK TO

_________________________________________________________________________________ON

Fax No: +44 (0)20 3002 3013 

Name:

Position:

E-mail:

Name:

Position:

E-mail:

Name:

Position:

E-mail:

Organisation:

Address:

City: Postcode:

Phone: Fax:

Company Size:

Nature of Business:

Website:

Please charge my:

q Visa q Mastercard q Eurocard q Amex

Card Billing Address:

City: Postcode:

Card Holder’s Name:

Signature:

Card Number: qqqqqqqqqqqqqqqq

Expiry Date: qq / qq CVC Code: qqq

CONFIRMATION DETAILS – After receiving payment, a receipt will be issued. If you do not receive a letter
outlining the conference details two weeks prior to the event, please contact the Conference Coordinator at
marcus evans.

Note: Do not fax this form to the hotel

Terms & Conditions:
1. Fees are in inclusive of programme materials and refreshments.
2. Payment Terms: Following completion and return of the registration form, full payment is required within 5
days from receipt of invoice. PLEASE NOTE: payment must be received prior to the conference date. A receipt will
be issued on payment. Due to limited conference space, we advise early registration to avoid disappointment. A
50% cancellation fee will be charged under the terms outlined below. We reserve the right to refuse admission
if payment is not received on time. Unless otherwise stated on the booking form, payment must be made in
pounds sterling.
3. Cancellation/Substitution: Provided the total fee has been paid, substitutions at no extra charge up to 14 days
before the event are allowed. Substitutions between 14 days and the date of the event will be allowed subject
to an administration fee of equal to 10% of the total fee that is to be transferred. Otherwise all bookings carry
a 50% cancellation liability immediately after a signed sales contract has been received by marcus evans (as
defined above) Cancellations must be received in writing by mail or fax six (6) weeks before the conference is to
be held in order to obtain a full credit for any future marcus evans conference. Thereafter, the full conference
fee is payable and is non refundable. The service charge is completely non-refundable and non-creditable.
Payment terms are five days and payment must be made prior to the start of the conference. Non-payment or
non-attendance does not constitute cancellation. By signing this contract, the client agrees that in case of dispute
or cancellation of this contract that marcus evans will not be able to mitigate its losses for any less than 50%
of the total contract value. If, for any reason, marcus evans decides to cancel or postpone this conference,
marcus evans is not responsible for covering airfare, hotel, or other travel costs incurred by clients. The
conference fee will not be refunded, but can be credited to a future conference. Event programme content is
subject to change without notice.
4. Copyright etc: All intellectual property rights in all materials produced or distributed by marcus evans
in conne-ction with this event is expressly reserved and any unauthorised duplication, publication or distribution
is prohibited.
5. Data Protection: Client confirms that it has requested and consented to marcus evans retaining client
information on marcus evans group companies database to be used by marcus evans groups companies
and passed to selected third parties, to assist in communicating products and services which may be of interest
to the client. If the client wishes to stop receiving such information please inform marcus evans local office or
email gleavep@marcusevansuk.com. For training and security purposes telephone calls maybe recorded.
6. Important note: While every reasonable effort will be made to adhere to the advertised package, marcus
evans reserves the right to change event dates, sites or location or omit event features, or merge the event with
another event, as it deems necessary without penalty and in such situations no refunds, part refunds or
alternative offers shall be made. In the event that marcus evans permanently cancels the event for any reason
whatsoever, (including, but not limited to any force majeure occurrence) and provided that the event is not
postponed to a later date nor is merged with another event, the Client shall receive a credit note for the amount
that the Client has paid to such permanently cancelled event, valid for up to one year to be used at another
marcus evans event. No refunds, part refunds or alternative offers shall be made.
7. Governing law: This Agreement shall be governed and construed in accordance with the law of England and
the parties submit to the exclusive jurisdiction of the English Courts in London. However marcus evans only 
is entitled to waive this right and submit to the jurisdiction of the courts in which the Client’s office is located.

Sales Contact

Name:

Position:

Signature: Date:

Email:

Signatory must be authorised to sign on behalf of contracting organisation

Authorisation

Conference Registration Details

Payment Method

Please write in BLOCK CAPITALS

conferences

CONFERENCE: REAL ESTATE INVESTMENT IN UKRAINE

DATE(S): 26TH & 27TH JUNE 2008

VENUE: KIEV, UKRAINE 

HOTEL ACCOMMODATION:
COMPLIMENTARY ACCOMMODATION BOOKING SERVICE

Should you require accommodation whilst attending a marcus evans conference, 

please do not hesitate to contact our accommodation agent Travelocity Business who will be 

more than happy to make a reservation for you. Please quote the name of the marcus evans
conference you are attending.

Tel: +44 (0) 161 601 4038, Fax: +44 (0) 161 968 9310

marcusevans@travelocity-business.co.uk

www.travelocity-business.co.uk/marcusevans/

Note: Do not fax this form to the hotel.

Registration Details

Contact the marcus evans Business Strategy Team

Tel: +44 (0) 20 3002 3357

Fax: +44 (0) 20 3002 3013

Register Now

SASHA

Business Opportunities

A limited amount of exhibition space is also available at the conference. Sponsorship opportunities
covering lunch, evening receptions and advertising in documentation packs are also available. 

For further details please contact:
Sasha Ivanovich
Tel: +44 (0) 20 3002 3357
e-mail: sasha@marcusevansuk.com

Important – Travel
Please note that visa applications to travel to Europe from Russia & CIS can take some time
to process. If you are participating in this event it is essential that you secure your visa as
soon as possible in order to guarantee that you will be able to successfully make your travel
arrangements. Please let us know if you require a visa support letter.

2 DAY CONFERENCE

q REPRESENTATIVES OF UKRAINIAN COMPANIES: £1195.00

q REPRESENTATIVES OF RUSSIAN AND FOREIGN COMPANIES
THAT HAVE REPRESENTATIVE OFFICE IN UKRAINE: £1395.00

q REPRESENTATIVES OF NON CIS COMPANIES:  £1795.00

Payment is required within 5 working days.

marcus evans: Marcus Evans (Europe) Ltd
Fees


